Course:
01.051

Cooperative Agribusiness Sales and Marketing

Unit 7:

Personal Financial Management
Lesson 3:

Insurance

QCC:

Objectives: 

1.
Identify kinds and types of insurance needed by an individual or family.

2.
Compare insurance premium rates based on age, gender,  and risk factors. 

3.
Purchase Amock@ policies for kinds and amounts of insurance coverage needed.
Teaching Time:

10 hours
References:

Newman, Michael E. and Walter J. Wills. Agribusiness Management and 
Entrepreneurship. Interstate Publishers, Inc. Danville, IL. ISBN: 0-8134-2955-2.  1994.
Materials and Equipment:

Overhead projector

Insurance applications

Transparency 7.3.1

Handout 7.3.2
Teaching Procedure

Introduction and Mental Set

Have students share stories about situations they are familiar with regarding individuals or companies who have been devastated by a natural disaster and no way to Arestart@ the business and/or pay for the damages.  As the students discuss these issues, interject the idea of insurance.

Discussion

1.
What is the concept of having insurance?

The concept of insurance is to have each policy holder share in the risk that someone will suffer a loss.  The policy holder pays a policy premium.  That money is held by the insurance company to pay policy holders when they suffer a loss.
2.
What are the two primary categories of insurance?
Display and discuss transparency 7.3.1.

A.
Life and Health

· Life and Health insurance includes the following types of insurance:

· Life Insurance

-
Term

-
Whole life

· Health Insurance

· Dental Insurance

· Disability Insurance

· Cancer Insurance

B.
Property and Casualty

· Property and Casualty insurance includes the following types of insurance:

· Auto Insurance

· Home Insurance

· Liability Insurance

· You can purchase as much or as little insurance as you want.  The policy will pay you for a loss up to the limits of that policy.




3.
Define the following insurance terms.  

Have the students work in groups to locate definitions, then ask students to share the definitions.

A.
Agent:  a person or firm empowered to act for another

B.
Claim:  a demand to the insured for payment of benefits under an insurance contract

C.
Disability:  a physical or mental impairment resulting from sickness or injury

D.
Benefits:  the amount payable by an insurance company to a claimant, assignee, or beneficiary

E.
Deductible:  the amount of covered charges incurred by the insured that must be assumed by the insured before benefits from the insurance company become payable

F.
Beneficiary:  the designated recipient of the benefits of an insurance policy

G.
Policy:  guideline of principles, plans, and courses of action

H.
Premium:  the amount payable or paid for an insurance policy
4.
The local Farm Bureau agent will be happy to visit your class to explain life and health insurance policies.  

They will cover items such as:

A.
How much insurance you need,

B.
Insurability

C.
Premiums

D.
Types of policies, Etc.


5.
Get life and health policy applications from the agent.

A.
Have each student complete an application during the following class day.

B.
Return the completed application to the agent.

C.
Have the agent return the policy the following day to report to the students about their applications and how much their insurance would cost.

D.
The agent will then answer any questions that the students have and recommend ways to lower premiums and to increase insurance coverage.

E.
They will then sell them a mock policy.
6.
Invite another local agent to talk to the students about auto and home insurance.

A.
The agent will explain coverage and recommend ways to adequately cover yourself.

B.
Get auto and home insurance applications from the agent and have the students complete these the following day.

C.
Take the applications to the agent.

D.
Ask the agent to return the following day to report to the students about premiums and deductibles.

E.
They will then sell them a mock policy.

7.
Ask an insurance agent to talk to the class about cancer and disability insurance.

8.
Have the students complete handout 7.3.2 when the different agents speak to the class.

Summary
The basic understanding of insurance is essential in today=s world.  If a person is under insured or not insured, the possibility of financial ruin is present.

This lesson allows all students to learn the most common insurance terms and products.  Also, it allows for students to have contact with insurance agents.  The purchase of the mock life and auto insurance policies will be something that they will never forget as they mature into adults and deal with these items daily.

Evaluation
Written test

Worksheet

Completion of sample insurance forms
7.3.1
Insurance
Insurance is divided into two primary categories:

1.  Life and Health
2.  Property and Casualty

Life and Health Insurance includes the 

following types of insurance:

Life Insurance

Health Insurance

Dental Insurance

Disability Insurance

Cancer Insurance

Property and Casualty Insurance includes

the following types of insurance:

Auto Insurance

Home Insurance

Liability Insurance

Insurance Terms:

Agent


Policy


Deductible

Premium


Beneficiary

Claim



Benefits


Disability


Insurability

7.3.2
Insurance Worksheet
NAME __________________

DATE _____________

1.
Why do people purchase life insurance?

2.
What are the two basic types of life insurance and how are they different?

3.
What factors determine your life insurance premium?

4.
What information will you find on an auto insurance policy?

5.
What is the state minimum liability coverage for an auto policy in Georgia?

6.
What does the term Afull coverage@ for an auto really mean?

7.
What are the two basic types of health insurance?

8.
What does a disability policy cover?

9.
What is an insurance deductible?

10.
What is the theory that created the concept of insurance?
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